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Uurs npepmera :

Lnrs npeameTa je Aa npyxu ctygeHTMa AOKTOPCKUX CTyAuja HoBa ca3Haka M3 MepPKETUHLLKE Teopuje n
npakce NpMMEHOM CaBpeMeHUX pesyntata NCUXONOLLKMX UCTpaXuBaka y obnactn MoTuea, MoTuBauuje,
nepuenuuje, cTaBoBa, npoLeca OAny4MBaka NnoTpollaya, kKao U a pacBeTnv M yHanpeau MapKeTuHr
cTpaTeruje n akumje y unrby noctmsama catmcdakuuje notpowlada. MapkeTuHr ogHoca ca noTpoLuaynma
npeacTaBrba NOTNYHO HOB KOHLENT Tj. MPUCTYM KOjU HacTOjM [a yKaxe Ha 3Hayaj ycnocTaBrbamba,
oapxaBakwa M yHanpehewa cBux 0OnuMka Bes3a, OQHOCA M WHTepakuuja npegyseha, notpollaya,
AobaBrbava, u oCTanmx y4ecHUKa Ha TPXULLTY.

MoTpowau npeactaBrba (QOKYCHY Tayky MapKeTuMHra M ynpaBo 300r Tora no3HaBake noTpollada
npeacTaBrba eceHumjanHy MHMYT 3a JOHOLEHEe MapKeTUMHr oAanyka. [oTpolay Tewko npuxesaTa kanyne
KOje My eKOHOMCKa JTOrviKa >enu Aa HaMmeTHe, Kako 300r CroXeHOCTH npoleca, Tako 1 360r YnkweHule ga
noTpoLlay cTanHo NpeBa3unasy Mogen koju My ce Hamehe.

CTpykTypa npegMeTa omoryhaea aHanuay pas3nuuutux obnmka nocnoBHMX ofgHoca. lNocebaH Harmacak
CTaBsba Ce Ha NpukasMBakbe MoJena 3a yrnpaBrbawe AOXKMBIbajuMa notpoLlaya.

Ucxon npeameTa

Vcxon npeomeTa je oBnagasawe 3HawMMa 13 obnactn MapkeTuHra ogHoca ca noTpoLllaynma, u
OCnocoBrbaBake CTyAeHaTa JOKTOPCKUX CTyaMja 3a caMocTalnHa UcTpaxnsara y NoMeHyToj obnacTu, a
CBe y LUWrby NpoHanaxeha HOBMX Hay4YHMX CMO3Haja.

Cappxxaj npegmeTa

Teopujcka Hacmasa

eHe3a MapKeTWHr OfHOCca ca NoTpoLLayuma, MCcUXonoLLKM NPOLIECH Y MOHAaLLaky noTpoLlaya
O6enexja NMYHOCTU M NpoLec oany4nBara, TpagnMuNoHanHN MapKeTUHT NOCOBHM OOHOCU
CneundunyHM MapKeTUHT NOCNOBHN ogHocK, KopucTu npumeHe MapKeTUHr ogHoca

OkBup ynpaBrbakwa AoXMBIbajuma notpolwaya, MapkeTUHr MHoBaLUMje U OQHOCK ca NoTpoLLaYyuma
lNpakmuyHa Hacmaea
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