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YcnoB: H1je UCTaKHYT

LUwrs npeameTa:

EKOHOMCKM pa3BOj OOBEO je A0 eKcrnaH3vje YCRAY)XHUX [JenaTHOCTU, WTO je pes3yntupano HUXOBOM
OOMUHAHTHOM YNOrom y CTPYKTypu npuBpea pasBujeHux 3emarba. Liurb oBor npegmerta jecte fa CTyoeHTe
yrno3Ha ca cneunduyHocTMMa NpMMeHe MapKkeTuHra y pactyhum ycny>kHumM genaTtHoCcTUMa, Aa ux yrnosHa ca
npoLlecoM ynpasrbaka OAHOCMMA Ca YCMYXHUM MOTpollayuma, [Aa Ce UCTakHYy MapKEeTUHr KOHCEKBeHLe
ONWITMX KapakTepucTuKa ycrnyra U HUXOBEe NOTPOLUHe, [Ja Ce aHanuaupa ogHoc ycrnyra u relationship
KBanuTeTa, Aa ce CTyAeHTU yno3Hajy ca npobnemunma ynpasrbata ayrMeHTPaHOM YCIYXXHOM MOHYAOM, Aa
Ce aHanusnpajy noTpoLlaym yCryKHUX AenaTHOCTU, Aa Ce yKaxe Ha cneum@uyHoCT No3vuuoHvpara ycnyra
M pasBoja OYyropoyHMX OofHOCa Ca MoTpollayMMma,, Te Aa Ce YOuM CIOXEHOCT yrnpaBibaka efleMeHTMma
NOHyAEe YCMNYXHUX AeNaTHOCTW.

Ucxon npeameTa

Mcxon npegmeTa je oBnagaBake 3HawbMMa w3 obnactu  MapKeTuHra YCnyXHUX [OenaTHOCTU, WU
OCMOCOBIbaBake CTydeHaTa JOKTOPCKMX CTyaMja 3a camocTarnHa UcTpaxusawa y NoMeHyToj obnacTu, a cse
Y LUNIby NpoHanaxekwa HOBUX Hay4YHUX CNO3Haja.

Cappxaj npeamera

Teopujcka Hacmaea

YcnyxHe genatHocTu u relationship nmnepatus

YnpaBrbatbe 04HOCUMA Ca YCINYXXHMUM noTpoLuavymma

MapKeTVHI KOHCEKBEHLE OMNLUTUX KapakTepucThka ycnyra n noTpoLlkse ycnyra
Ycnyre u relationship ksanutet

YnpaBrbake ayrMeHTMPaHOM YCITY>KHOM MOHYAOM

YnpaBrbake MHTEPHUM MApPKETUHIOM Y YCIYXXHUM AenaTHocTuma
AHanusa noTpoLuaya yCny>xHux 4enaTtHocTu

Mo3numoHnpane ycnyra n passoj 4yropoyHNX 0gHOCAa ca noTpoLlaymma
AHanusa 1 ynpaBrbakbe enieMeHTMMa NoHYAE YCIY>KHUX AeNaTHOCTM
lMpakmuyHa Hacmaea

CTtyauje cnyyajeBa, ceMUHaPCKN paa
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